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Afuntpa Namadnuntpiou, Emikoupn KaBnyntpla

ZKomao¢ Touv Madruatog

To paBnua autd esmublwkel T oe Pabog katavonon Tng
Bewplag kal Twv gpyaleiwv PApKeTLVYKTIOU £€elblkelouv ota
aBANTIKA mpolovta Kal umnpeoiec.NapdAnAa, suBoabivel
oTou¢ TPoOmou¢ aflomoinong Tou aBAntiopol  yla  TO
HOPKETIVYK Kal Th TipowBnaon un abAnTikwy mpoloviwv.

EMISLwWKOpEVA LaONOLAKA OMOTEAECHOTOL
TOU HaBnuatog

Y10 TéA0g autol Tou pabnpatoc o portntrg/tpla Ba sival os
Béon:

e Na avalvettnv epoapuoyr BacLlkwv apxwy Tou
HOPKETLVYK 0TNV aBOANTIKA ayopa.

e Na neplypadet kat va egBabuvel 0To piypa PaPKETIVYK
0OANTLKWVY UTINPECLWV KOL TIPOIOVTWV.

e Na Katovoel Tov TpOTo £POPHUOYNAC EVVOLWY OTIWG
branding, licensing kat xopnyta otn aBAntikn ayopa.

e Na HeAETA TNV KATAVOAWTLKN cupmepldopd aBANTIKWY
KATOVOAWTWV.

AsgLotnTeg

210 TéA0G auToU Tou pabnpartoc o/n dpottntig/tpla Ba €xet
ovamntuéel TG akdAouBeg Se€LloTNTEG:

e Na B€tel og epappoyn PAOKES APYEC TNG EPEUVAG
HUAPKETIVYK 0TNV alBANTLKN ayopd.

e Na avalUeL pe KPLTIKO BAEUUA EVVOLEG OTIWG TIPOLOV,
TLUA KoL mpowBnaon oto aBAnTLoUO.

e Na O¢tel oe edpappoyr yvwon oxetikd pe to branding,
licensing, sponsorshipandvenue UAPKETLVYK OTOV
oOAnTIopo.

e No oxeblalel éva LAPKETIVYK TIAGVO Ue edappoyn o
0OANTIKA yeyovOTa R TTPOYPAULATO.




MNpoarmottAoELg

Aev uTtapyouv npoarmnattovpeva pabnuota. Ot poltnTtég
TPENEL VA SLABETOUV BACLKEG YVWOELG KATAVOAWTLKAG
ouumEPLPOPAC KAL LAPKETLVYK.

Neplexopeva (UAn) Tou padApaTog

e Eloaywyr oto abANTIKO PAPKETLVYK

e Houumepldpopd Twv aBANTIKWY KATAVOAWTWY, EPEUVEG
ayopag

e Tunuoatomoinon tNg aBAnTIKNAC ayopag

e  TLoAOyNnon Tou aBANTIKOU TPOIoVTOoG

e [powBnon abAntikou mpoidvtoc

e Abelodotnuéva aBANTIKA poiovTa

e ABANTIKNA Xopnyia

e Branding aBANTIKWV 0pyavIoUWY, OHASWY Kal TPOTOVIWV

o  MAPKETLVYK EYKATAOTACEWV & YEYOVOTWY

e Alebvrc aBANTKO LAPKETIVYK
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ALSQKTIKEG KoL polOnolakeg pebodot

AOAEEELG, LENETEG MEPIMTWONC, OTOULKEG KOl OLOOIKEG
£pyaocieg

MéBodoL aflohdynong/ BaduoAdynong

O TeAKOG BABUOC TPOKUTITEL WG O OTABULKOG LECOG TWV
BaBbuwv plag opadikng epyaciag, piog mapouoiaong Kot Tng
TEAKAG ypamti¢ e€€Taong.

EAdayxiotog mpoPLBacipoc Babuog «mévier (5).

NMwooa idaokaliog

EAANVIKA.




